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The Summit

India & China signed an historic agreement in June, 2003 to push bilateral trade and economic co-

operation.  The authorities have agreed to double the bilateral trade volume to US$ 10 billion by 2005 

(US$ 4.95 billion in 2002), i.e. growth rate of 32.56%.  This is ambitious though not unattainable.  While 

there is a need to diversify the trade mix the traditional items like steel and iron ore for export to China 

and import of coking coal and coke from China would play important part in the growth of trade as well as 

meeting the mutual requirements.  There is a need to rationalise the trading opportunities in these items 

to create a win-win situation.

China's insatiable demand for steel provides opportunity for India.  There is a threat of anti-dumping by 

China.  There are positive suggestions for Indo-Chinese cross country JVs in steel and mining.

Iron ore exports from India and met coke imports from China are passing through difficult times. 

Restrictions on export of ore from India are being discussed.  China has already restricted Metcoke 

exports to India.  Manufacturing in both the country is suffering.   This is not an ideal situation for trading 

partners who want to double the trade in 2 years.

All these issues need to be discussed in a gathering of govt. officials, manufacturers, trading houses, 

banks, opinion makers, infact all the stake holders.

The summit will:

Review the trade relations and bilateral packs between the two countries who are going to 
st dominate the 21 century internationally.

Understand each other on international trade concerns in iron and steel, especially iron ore, coke, 

flat products to find solution for the mutual benefits.

Develop framework for investment in JV's in mining, manufacturing and marketing of iron ore, coke 

and finished products. Provide forum for individual buyers and sellers for short term and long term 

business opportunities.

Create a win-win situation for individual buyers, sellers and whole of iron and steel industry in both 

the countries. The experts from various fields would make presentations on the issues involved, future 

prospects and action plans.  The  new Central Government would be also in place by this time.

Background



Who Can Benefit

•  Integrated Steel Plants

•  Mini / Midi Steel Plants

•  Sponge Iron Manufacturers

•  Mini Blast Furnace Operators

•  Iron Ore Miners

•  Coking Coal Miners and Users of Met Coke

•  Trading Houses

•  Policy Makers

•  Equipment Manufacturers

•  Banks and Financial Institutions

•  Agents representing various Trading Houses / Users

•  Consultants Organiser

‘Steelworld' is a leading steel information & consultancy 

organisation in steel sector. It's monthly magazine 'Steelworld' 

reaches to more than 35,000 steel professionals. It conducts 

industry studies and brings out industry analysis reports from time 

to time. 'Steelworld' has launched a B2B industry portal, 

www.steelworld.com which facilitates information,consultancy 

and trading. It also produces a E-zine named 'Steelworld News 

Digest'.

  ‘Steelworld'  is a leading steel trade show organiser in Asia. It 

promotes meaningful & constructive interaction between steel 

professionals of various regions. It has many successful events  

like Steel Tech 96, Steel Conference 97, Steel Conference 98, 

Steel Tech 99, Asian Steel Conference 99, Asian Steel 

Conference 2001, 3rd Asian Steel Conference 2002, Asian 

Metallurgy 2003 & 4th Asian Steel Conference to its credit.

The 'Asian Steel Conference' has become the premiere annual 

gathering for steel professionals in the region for last few years.



91-22-2619 2376 91-22-2616 2817 register@steelworld.com

3 EASY ways to register

Tel : 91-22-26192376

Telefax : 91-22-26162817

E-mail : register@steelworld.com

Official Publication

Official Website

www.steelworld.com

1/5 Vishnu Prasad, M. G. Road, Vile Parle (E)

Mumbai 400 057. INDIA

Tel.: 91-22-2619 2376, 2616 2817

Fax : 91-22-2616 2817

E-mail : info@steelworld.com    Website : www. steelworld.com

For Further Details Contact 

Steelworld

The delegate fee includes conference kit, presentation papers

and lunch.

The delegate fee does not include travelling and accommodation.

Please send the duly filled in registration from (enclosed) along with

the payment.

Registration Details

Venue

Payment

Stay

Goa is home to several famous beaches that
draw visitors from all parts of the world.
It is just a 50 minute flight from Mumbai, India’s
commercial capital. Golden beaches, blue skies,
green hills, silvery sands, fringed with palms - its charm
lies in the fact that there is something for every tourist.
A discounted room rate is available for all delegates at
the Venue. Please contact the hotel directly to make
your reservation. (mention code ‘Iron & Steel Summit’)

Please refer Registration form for

fees & payment instructions.

EXPOSITION

An Exposition is being organised along 
side the Conference. The exposition 
will showcase new technologies, 
processes & products and inturn 
enhance business. The exposition will 
be open to delegates and other industry 
professionals.

Stand Details

(Registration form enclosed)

Equipped Stand of
Size : 3 m X 2 m

Majorda Beach Resort, Majorda, Salcette
Goa - 403 713. India.
Tel.: (91-832) 881111-20
Fax : (91-832) 881121 / 23 / 24
Email : mbr.goa@rma.sril.in
For Booking Contact
Eastern International Hotels Ltd.
Balraj Sahani Marg. Juhu Beach, Mumbai - 49. India
Ms. Pooja / Ms. Nehal
Tel.: (91-22) 5693 4010-13
Fax : (91-22) 5693 4333
Email: majorda@vsnl.com
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